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Appendix B. 
General Explanation and Report Form 

 
 
DEVELOPMENT OF THE REPORT FORM 
 

Planning for the NASS organic production survey 

began in the fall of 2013. Report form content was 

developed with individuals from the organic industry 

and with representatives from other federal agencies. 

NASS pretested an early draft of the report form by 

conducting cognitive interviews with organic 

producers. Results from the cognitive interviews, 

along with recommendations from industry and 

federal representatives, were carefully considered 

before the final 2014 Organic Survey report form 

was completed. 

 

TERMS AND DEFINITIONS 
 

Acres and quantity harvested. Most crops were 

reported in whole and tenths of acres depending 

upon the commodity. Totals for crops reported in 

tenths of acres were rounded to whole acres at the 

aggregate level during the tabulation process. 

Nursery and greenhouse crops grown under glass or 

other protection were reported in square feet and are 

published in square feet. If a crop was planted but 

not harvested, the acres were not reported as 

harvested. 

 

All other production expenses.  See Production 

expenses. 

 

Certifying agency. An agency or organization that, 

for an annual fee, certifies an operation’s organic 

practices are in accordance with the USDA rules. 

 

Certified organic commodity. Any commodity 

produced according to the National Organic Program 

standards. For more information, go to 

http://www.ams.usda.gov and select the National 

Organic Program. 

 

Community Supported Agriculture (CSA). A type 

of operation intended to create a relationship 

between farmers and consumers in which risks and 

bounties are shared. CSA customers buy shares for a 

season by paying a fee in advance. In return, they 

receive a regular (in most cases weekly) selection of 

food. 

 

Consumer Direct Sales. This is the process of 

marketing directly to consumers. Sometimes it is 

called relationship marketing. U-Pick or Pick-Your-

Own farms grow crops specifically to be harvested 

by customers. Community Supported Agriculture 

customers buy shares for a season by paying a fee in 

advance. 

 

Cut Christmas trees. Data are for acres of organic 

Christmas trees – cut or to be cut – in production, 

number of trees cut, and value of sales. 

 

Direct-to-retail marketing. This is an agreement 

between the producer/grower and the retailer (food 

store, restaurant, or institution) to provide a specific 

product. Generally, with specific quality standards. 

 

EQIP Organic Initiative. A program administered 

by the National Resource Conservation Service 

(NRCS) which provides financial support and 

planning to help farmers implement conservation 

practices to support the environmental sustainability 

of their organic operations. 

 

Exempt organic farms. These farms follow the 

NOP standards and expect to have less than $5,000 

in annual sales. Exempt farms may use the term 

organic but are not eligible to use the USDA Organic 

seal. 

 

First point of sale. This is the first point at which 

money is exchanged for organic products. 

 

Floriculture and bedding crops. This category 

includes annuals, herbaceous perennials, vegetable 

plants for sale, cut flowers and cut florist greens, 

http://www.ams.usda.gov/
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indoor foliage plants, potted flowering plants, and 

other floriculture and bedding plants including cacti 

and succulents. 

 

Genetically Modified Organisms (GMOs). This 

refers to genetically modified crops used in 

agriculture, the DNA of which has been modified 

using genetic engineering techniques. In most cases 

the aim is to introduce a new trait to the plant that 

does not occur naturally in the species.  

 

Livestock purchased or leased. See Production 

expenses. 

 

Market value of all agricultural products sold. 

This is the gross value of sales before taxes and 

production expenses were deducted of all 

agricultural products, including organic products, 

sold or removed from the place in 2014 regardless of 

who received the payment. 

 

Marketing contract. A verbal or written agreement 

reached before harvest of a crop or before 

completion of a livestock production stage, setting a 

price or pricing formula and market for the 

commodity. 

 

Marketing practices. Data were collected for the 

types of marketing strategies employed by organic 

producers, including types of sales outlets used, first 

point of sales by location, and other marketing 

approaches. 

 

National Organic Certification Cost-Share 

Program. This program provides cost-share 

assistance to organic crop and livestock producers 

who have been certified by a USDA accredited 

certifying agent. USDA has determined that 

payments will be limited to 75-percent of an 

individual producer’s certification costs, up to a 

maximum of $750. 

 

National Organic Program (NOP). The Secretary 

of Agriculture appointed 15 individuals to develop, 

implement, and administer national production, 

handling, and labeling standards for organic 

agricultural products. The NOP also accredits the 

certifying agents (foreign and domestic) who inspect 

organic production and handling operations to certify 

they meet USDA standards. 

Net household income. The measure of all income 

generated during a year (from on- and off-farm 

sources) including salary, investment earnings, child 

support, and alimony payments, minus all 

deductions. 

 

Nursery crops, including aquatic plants. This 

category includes ornamentals, shrubs, shade trees, 

live Christmas trees (potted, balled and burlapped, 

etc.), fruit and nut trees grown for sale, vines, palms, 

ornamental grasses, and aquatic plants.  

 

Organic. Any commodity produced according to the 

National Organic Program standards. For more 

information, go to http://www.ams.usda.gov and 

select the National Organic Program option. 

 

Organic vegetables grown under protection. This 

category includes vegetables grown in greenhouses 

under glass, rigid plastic, and plastic film, including 

“tunnel” protection and hoop houses. 

 

Other fruit. This category includes any fruit not 

listed on the report form. 

 

Other organic cattle and calves. This category 

includes organic bulls, beef calves, replacement milk 

heifers, etc. 

 

Other organic livestock. This category includes 

organic livestock not listed separately on the report 

form, such as farm raised bison, deer, rabbits, and 

fish. 

 

Other organic livestock products. This category 

includes semen, embryos, manure that was sold, 

feathers, etc. 

 

Other organic poultry. This category includes 

organic poultry not listed separately on the report 

form. It includes turkeys, ducks, quail, etc. 

 

Other field crops. This category includes any field 

crops that did not have a specific code in the field 

crops section.  

 

Other fruits, tree nuts, and berries. This category 

includes fruit data not listed separately on the report 

form. Grapes and apples were collected in separate 

http://en.wikipedia.org/wiki/Agriculture
http://en.wikipedia.org/wiki/DNA
http://en.wikipedia.org/wiki/Genetic_engineering
http://en.wikipedia.org/wiki/Trait_(biology)
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sections and their data are not included in this 

category.  

 

Other vegetables. This category includes any 

vegetable not listed on the report form. 

 

Peak inventory. This is the largest number of 

individual specie of livestock and poultry on the 

operation during 2014.  

 

Price premium received for products from 

transitioning land. This is the number of farms that 

received a price premium, over conventional price of 

the product, measured in percent, for products that 

were produced on transitional land.  

 

Primary production challenge. This represents the 

primary challenge as an organic farmer selected by 

the respondent. The choices were regulatory 

problems, price issues, production problems, market 

access, management issues, or other challenges. 

 

Processed products. This includes products that 

were altered by heat, pressure, and/or freezing 

temperatures. 

 

Production contract. A verbal or written agreement 

between the producer or grower and a contractor 

(integrator) setting terms, conditions, and fees to be 

paid by the contractor to the operation for the 

production of crops, livestock, or poultry. 

 

Production expenses. Includes expenses incurred by 

the farm operation for the production of organic 

commodities. This includes the production expenses 

provided by the operators, partners, landlords 

(excluding property taxes), and production 

contractors. 

 

Livestock purchased or leased. These expenses 

include all breeding livestock and poultry purchased.  

Utilities. These are expenses for the organic portion 

of the farm share cost of electricity, telephone 

charges, internet fees, and water purchased in 2014.  

 

All other production expenses. This category 

includes all expenses not listed on the report form. 

Examples include animal health costs, storage and 

warehousing, marketing and ginning expenses, 

insurance, etc. Health expenses and payroll taxes 

were excluded. 

 

Propagative materials sold. This category includes 

dry bulbs, corms, rhizomes, and tubers; cuttings, 

seedlings, liners, and plugs; flower and vegetable 

seeds; tobacco plants sold for transplant to farm 

fields (exclude transplants to be planted on the same 

operation); vegetable transplants sold for transplant 

to farm fields; and sod harvested (acres in the open 

only). 

 

Transitioning land. This is land in the process of 

becoming organic land that has not yet met the time 

requirement, which is usually 3 years. 

 

Value-added. Any activity or service occurring after 

agricultural production that adds value. Some 

examples of adding value to commodities produced 

on the farm are: bottling milk; making cheese; 

processing or curing meat; producing wine, cider, 

juice, or jam; butchering livestock; and handcrafting 

milled or ground grains. 

 

Value of sales. This is the gross value of sales before 

taxes and production expenses of all organic 

agricultural products sold or removed from the place 

in 2014 regardless of who received the payment. The 

gross value of sales is at the commodity level and 

does not include value-added organic products. 
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